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...by consumers, for consumers

Don't let them get away with it.
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GW Equity is actually a $120 billion dollar enterprise called Geneva Business
Research that settled a $45 Million dollar class action suit in March of 2003 in
Irvine California "for defrauding thousands of small businesses out of monies
paid in advance".

Rip-off Report Corporate
Advocacy Business
Remediation & Customer

Satisfaction Program; ED
Magedson, Founder Rip-

They have changed their name to GW Equity and subsequently moved to
Dallas, Texas. Without knowing the connection, | was contacted by someone
who said she was a "Senior Account Manager” from GW Equity. She told me
that her company was the largest Mergers and Acquisitions firm in the
Country. She assured me that this was not a random call and that a "research
team" had done a lot of work in qualifying company because several Fortune
400 companies that were interested in Merging or Acquiring my company. She
said her and that the investors urgent and were very interested in talking to
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She said they also happened to be in the area and my exposure to these

investors was contingent upon spending an entire day with their "M & A

Specialist" and a "Business Analyst" they could explain how this "offer on my

company would occur and that they would explain these buyers motives.” The

Seminar turned out to be a cattle cal with about 15 other clueless private

business owners.

| listened to their day long sales pitch and at the end they dropped the $30,000
retainer fee on me. My company's revenues are close to the $100 million mark
and it sounded like a drop in the bucket compared to what they were telling
me that | could actually get for my company. These figures were way above
anything my CPA or attorneys calculated but GW Equity assured me that only
M&A people know how to calculate the "true & future value of a company".

After paying the $30,000 | met with David Gilliland the M&A specialist and he
explained that the evaluation would take about 6 months and it might be years
before he could attempt to take my company to market. When | asked where
the buyers were (that the initial senior account manager) told me were
interested and urgent, he explained that those buyers were simply "buying
into my industry and that | never had any type of guarantee that they could
actually sell my business.

Essentially | paid $30,000 for an inflated analysis of my company that has
yielded no results. | had the cell phone of the senior account manager who
later told me that she had been fired because she had asked Steve Schreiber
"of the companies we take retainers from... how many actually get sold. She
was fired the next day due to lack of performance. She also explained that the
investors that they claim to have in their pockets do not know that GW Equity
even exists and that her call to me was a strictly random cold call from a D&B
database and that there was no research done on my company at all. She was
just getting paid to get me into this seminar.

After 3 years | have never seen any kind of an offer on my company and | am
reminded that | was never guaranteed that they could sell my business for
sure. Robert Brenner is your connection between the same scam conducted in
California and was Senior Vice president there as well. Not only did | waste an
entire day at some sales seminar under the premise that they had several
buyers for my company, | was hit with a $30,000 retainer fee and actually
learned nothing about the M&A process.

These guys are shrewd salespeople but | cannot find even one company that
they have ever sold. "That is a matter of confidentiality” they say. But cannot
even give me the statistics of even selling one. GW Equity is another fraud
under a different name that just moved to another State.

Jim
Saint Paul, Minnesota
U.S.A.

If you would like to see more Rip-off Reports™ on Gw Equity - Geneva
Business Research, please use the search box below

Gw Equity - Geneva Business Research

In order to assure the best results in your search:
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ep the n e, rent variations
e Do not include ".com”, "S", "Inc.”, "Corp", or "LLC" at the end of the Company name.
e Use only the first/main part of a name to get best results.
e Only search one name at a time if Company has many AKA'’s.

Click here to go to our advanced search page.

Rebuttal REBUTTAL employee
Submitted: 11/15/2006 11:15:09 AM Modified: 11/17/2006 2:21:29 AM

The Truth about GW Eqiuty and Geneva

Dear ?Jim from St. Paul, Minnesota?:

It has come to my attention that you recently posted an item on the above-
referenced website that contains some negative information about GW Equity
but which, I'm afraid, inaccurately depicts a number of important facts. | am
writing today as a representative of the company, to provide factual data that
you may not previously have had, and to ask that you kindly remove or edit
the inaccurate information pertaining to GW Equity.

At GW Equity, we take great pride in our professional reputation and our
extremely high level of customer service, so | hope you will take this letter in
the friendly spirit with which it is offered. | would also be happy to speak with
you personally if you have any remaining questions or concerns after
reviewing the information provided below.

The information contained in your posting refers to a company, Geneva, which
is in no way related to GW Equity, LLC, and never has been related to GW
Equity. Such a posting could be very confusing to readers. GW Equity, LLC is
not ?a $120 billion enterprise? nor has GW Equity, LLC ?settled a $45 million
dollar class action in March of 2003 in Irvine, California.? It may be that you
have our company confused with The Geneva Companies, a company that
was purchased by Citigroup in 2001 and that has never been tied to GW Equity
in any way. See http://www.hoovers.com/citigroup-capital-strategies/--
ID__125848--/free-co-factsheet.xhtml and for more information about this
company, now known as Citigroup Capital Strategies.

This link clearly communicates the following:

Citigroup Capital Strategies Inc.
24022 Calle de la Plata

Laguna Hills, CA 92653 (Map)
Phone: 949-206-5000

Fax: 949-206-5010

Company Web Site

Hoover's coverage by Ryan Caione

Overview

Located far away from the snowy Alps, Citigroup Capital Strategies (formerly
Citigroup Geneva Capital Strategies, and before that, The Geneva Companies)
isn't about making chocolate or fine watches; it makes deals. The boutique
investment bank specializes in mergers, acquisitions, and divestitures of
private, middle-market businesses with revenues ranging from $3 million to
$500 million per year. The company was founded in 1977 and acquired by
Citigroup in 2001; it is now a division of Citigroup Global Markets. Citigroup
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